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ITEM 2.02 Results of Operations and Financial Condition

On February 22, 2007, Dynamic Materials Corporation, a Delaware
corporation (the "Company"), issued a press release announcing its financial
results for the year ended December 31, 2006. On the same date, the Company held
a conference call, which was open to the public, to discuss these results. A
copy of the Company's press release and a transcript of the related conference
call are attached hereto as Exhibits 99.1 and 99.2, respectively, and
incorporated herein by reference.

The information provided in this Report is being furnished and
shall not be deemed "filed" for the purposes of Section 18 of the Securities
Exchange Act of 1934, as amended, and shall not be deemed incorporated by
reference in any filings under the Securities Act of 1933, as amended, unless
specifically stated so therein.

ITEM 9.01 Financial Statements and Exhibits
(c) Exhibits.
Exhibit 99.1 Press Release, dated February 22, 2007.

Exhibit 99.2 Transcript of Earnings Conference Call held on
February 22, 2007.
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303-393-7044

DYNAMIC MATERIALS REPORTS RECORD FOURTH QUARTER AND
FULL-YEAR FINANCIAL RESULTS

Selected Highlights

o Q4 net income up 90% to $6.6 million, or $0.54 per share, versus year-ago
quarter

o Q4 sales increase 54% to $35.7 million versus comparable 2005 quarter

o Full-year revenue and net income up 43% and 100%, respectively, versus 2005

o Backlog at Explosive Metalworking segment reaches record $68.8 million

BOULDER, Colo. - February 22, 2007 - Dynamic Materials Corporation (DMC)

(Nasdag: BOOM), a leading provider of explosion-welded clad metal plates, today
reported record financial results for its fourth quarter and full fiscal year
ended December 31, 2006.

DMC established single-quarter records for sales and earnings, and achieved
strong gross margin results, thanks in large part to the Company's fourth
quarter delivery on an $11 million contract - DMC's largest-ever order. Fourth
quarter sales increased 54% to $35.7 million from $23.2 million in the fourth
quarter last year. Sequentially, fourth quarter sales were up 44% from the $24.9
million reported in the 2006 third quarter. Fourth quarter gross margin was 41%
versus 32% in the comparable year-ago quarter and 33% in the third quarter. The
improvement in 2006 fourth quarter margin resulted from favorable terms received
on the aforementioned $11 million order, which involved complex materials
engineering and a tight delivery schedule.

Income from operations increased 87% to $9.7 million from $5.2 million in the
fourth quarter last year, and was up 58% from third quarter income from
operations of $6.1 million. Net income increased 90% to $6.6 million, or $0.54
per diluted share, from $3.5 million, or $0.28 per diluted share, in the fourth
quarter last year. Net income in the 2006 fourth quarter included a gain from
discontinued operations of $141,000, or $0.01 per share, from the sale of leased
equipment. Sequentially, fourth quarter net income increased 78% versus third
quarter net income of $3.7 million, or $0.30 per diluted share.

Explosive Metalworking

The Company's Explosive Metalworking segment reported fourth quarter sales of
$34.0 million, up 53% from $22.2 million reported in the fourth quarter last
year, and up 45% from the $23.5 million reported in the 2006 third quarter.
Fourth quarter operating income increased 85% to $9.4 million from $5.1 million
in the comparable year-ago quarter, and was up 61% from the $5.8 million
reported in the third quarter. Order backlog at the end of the fourth quarter
was a record $68.8 million, up slightly from the $68.5 million reported at the
end of the 2006 third quarter.

AMK Welding

Fourth quarter sales at the Company's AMK Welding segment increased 69% to $1.7
million versus $1.0 million in the fourth quarter last year, and were up 24%
from $1.3 million reported in the third quarter. Operating income was $538,000,
up 337% from $123,000 reported in the

comparable year-ago quarter and an increase of 38% from the $391,000 reported in
the third quarter.

Management Commentary

Yvon Cariou, president and chief executive officer, said, "Our full-year and
fourth quarter results have established new high water marks for both revenue
and profits. The fourth quarter was an exceptionally strong period for both of
our operating segments, and included the best-ever single month of bookings for
our explosion welding business, as well as full delivery of our largest ever
order. These results, when coupled with our record-level order backlog and our
strong balance sheet, are a clear indication of the current strength of our
business.

"Capital spending within the global markets we serve remains robust, and there
appear to be a broad range of new business opportunities on the horizon," Cariou
added. "We therefore believe fiscal 2007 will be another year of respectable
growth at DMC.

"Our program to double the production capacity at our Mt. Braddock facility in
Pennsylvania remains on track, and we expect our new production equipment will
be up and running by the end of the second quarter," Cariou said. "We also
continue to upgrade our European cladding operations. We have established a 2007
capital expenditure budget of approximately $7.1 million, the majority of which



will be directed toward modernization of our Nobelclad and Nitro Metall
facilities. We also expect to spend more than $5 million remaining from our 2006
budget on completing our expansion at Mt. Braddock."

Rick Santa, chief financial officer, said, "With more than $68 million in our
order backlog and an extensive range of contract opportunities on our hot list,
we are looking to achieve revenue growth in the 20% range during fiscal 2007.
The availability of source metals has fluctuated in recent quarters. Although
there were adequate supplies to achieve record shipments during the fourth
quarter, tightness in the supply chain is likely to lead to first quarter
financial results that will approximate the average results we reported during
the first three quarters of fiscal 2006. In light of our full-year growth
expectations, we believe the average quarterly results during the balance of the
fiscal year will be stronger than those of the first quarter. In addition, we
believe that improvements in the supply situation could result in even better
full-year financial growth than we are currently projecting."

Full-Year Results

For the full fiscal year, sales increased 43% to $113.5 million compared with
$79.3 million in fiscal 2005. Gross margin improved to 37% from 30% in the prior
year. The improvement reflects the Company's strong sales increases, more
effective absorption of fixed manufacturing and overhead expenses, and strong
profit margin on the large contract completed in the fourth quarter. Income from
operations increased 91% to $30.1 million compared with $15.8 million in 2005.
Net income increased 100% to $20.8 million, or $1.70 per diluted share, versus
net income of $10.4 million, or $0.86 cents per diluted share, in the prior
year. Net income in 2006 included a gain from discontinued operations of $1.5
million, or $0.12 per share, net of tax, attributable to the first quarter sale
of a real estate purchase option and to the fourth quarter sale of leased
equipment, both related to the Company's former Spin Forge division.

The Explosive Metalworking segment reported full-year sales of $108.3 million,
an improvement of 43% versus sales of $75.6 million in 2005. Operating income
increased 95% to $29.6 million compared with $15.2 million in the prior year.

Full-year sales at AMK Welding increased 38% to $5.1 million compared with 2005
sales of $3.7 million. Operating income increased 91% to $1.2 million compared
with $608,000 in the prior year.

Conference call information

Management will hold a conference call to discuss fourth quarter results today
at 5:00 p.m. Eastern (3:00 p.m. Mountain). Investors are invited to listen to
the call live via the Internet at www.dynamicmaterials.com, or by dialing into
the teleconference at 800-237-9752 (617-847-8706 for international callers) and
entering the passcode 47718534. Participants should access the website at least
15 minutes early to register and download any necessary audio software. A replay
of the webcast will be available for 30 days and a telephonic replay will be
available through March 1, 2007, by calling 888-286-8010 (617-801-6888 for
international callers) and entering the passcode 79495997.

About Dynamic Materials Corporation

Based in Boulder, Colorado, Dynamic Materials Corporation is a leading
international metalworking company. Its products, which are typically used in
industrial capital projects, include explosion-welded clad metal plates and
other metal fabrications for use in a variety of industries, including upstream
0il and gas, o0il refinery, petrochemicals, hydrometallurgy, aluminum production,
shipbuilding, power generation, industrial refrigeration and similar industries.
The Company operates two business segments: Explosive Metalworking, which uses
proprietary explosive processes to fuse different metals and alloys, and AMK
Welding, which utilizes various technologies to weld components for use in
power—-generation turbines, as well as commercial and military jet engines. For
more information, visit the Company's website at www.dynamicmaterials.com.

Except for the historical information contained herein, this news release
contains forward-looking statements that involve risks and uncertainties
including, but not limited to, the following: our ability to obtain new
contracts at attractive prices; the size and timing of customer orders and
shipment; fluctuations in customer demand; changes to customer orders; the
cyclicality of our business; competitive factors; the timely completion of
contracts; the timing and size of expenditures; the timely receipt of government
approvals and permits; the adequacy of local labor supplies at our facilities;
current or future limits on manufacturing capacity at our various operations;
the availability and cost of funds; and general economic conditions, both
domestic and foreign, impacting our business and the business of the end-market
users we serve; as well as the other risks detailed from time to time in the
Company's SEC reports, including the report on Form 10-K for the year ended
December 31, 2005.

#H#



DYNAMIC MATERIALS CORPORATION & SUBSIDIARY

(Dollars in Thousands, Except Share Data)

(unaudited)
<TABLE>
<CAPTION>
Three months ended Twelve months ended
December 31, December 31,
2006 2005 2006 2005
<S> <C> <C> <C> <C>
NET SALES $ 35,691 $ 23,167 $ 113,472 S
79,291
COST OF PRODUCTS SOLD 21,170 15,865 71,439
55,856
Gross profit 14,521 7,302 42,033
23,435
COSTS AND EXPENSES:
General and administrative expenses 1,854 1,325 5,802
4,051
Selling expenses 2,953 772 6,128
3,616
Total costs and expenses 4,807 2,097 11,930
7,667
INCOME FROM OPERATIONS OF CONTINUING OPERATIONS 9,714 5,205 30,103
15,768
OTHER INCOME (EXPENSE) :
Other expense, net (75) (15) (115)
(7)
Interest income (expense), net 272 55 620
(156)
INCOME BEFORE INCOME TAXES AND
DISCONTINUED OPERATIONS 9,911 5,245 30,608
15,605
INCOME TAX PROVISION 3,476 1,788 11,341
5,233
INCOME FROM CONTINUING OPERATIONS 6,435 3,457 19,267
10,372
INCOME FROM DISCONTINUED OPERATIONS, net of tax: 141 - 1,497
NET INCOME $ 6,576 $ 3,457 S 20,764 $
10,372
INCOME PER SHARE - BASIC:
Continuing operations $ 0.54 S 0.29 $ 1.63 S
0.92
Discontinued operations 0.01 - 0.12
Net income $ 0.55 S 0.29 $ 1.75 S
0.92
INCOME PER SHARE - DILUTED:
Continuing operations $ 0.53 $ 0.28 $ 1.58 $

Discontinued operations 0.01 - 0.12



Net income S 0.54 S 0.28 $ 1.70 S

WEIGHTED AVERAGE NUMBER OF SHARES

OUTSTANDING -

Basic 11,924,467 11,731,186 11,841,373
11,290,053

Diluted 12,206,704 12,186,659 12,213,075
12,086,884
ANNUAL DIVIDENDS DECLARED PER COMMON SHARE S - S - S 0.15 S
0.10
</TABLE>

DYNAMIC MATERIALS CORPORATION & SUBSIDIARY
CONDENSED CONSOLIDATED BALANCE SHEETS
AS OF DECEMBER 31, 2006 AND 2005
(Dollars in Thousands)
(unaudited)

<TABLE>
<CAPTION>
ASSETS 2006 2005
<S> <C> <C>
Cash and cash equivalents S 17,886 S 5,763
Restricted cash 3,059 -
Marketable securities - 1,950
Accounts receivable, net 21,549 15,576
Inventories 19,226 11,869
Other current assets 2,127 1,394

Total current assets 63,847 36,552
Property, plant and equipment, net 20,260 12,572
Other long-term assets 866 6,187
Total assets S 84,973 $ 55,311

LIABILITIES AND STOCKHOLDERS' EQUITY

Accounts payable S 13,572 $ 7,278
Customer advances 2,394 1,885
Other current liabilities 8,949 5,102
Current portion of long-term debt 382 573

Total current liabilities 25,297 14,838
Long-term debt 382 2,221
Other long-term liabilities 1,714 3,297
Stockholders' equity 57,580 34,955
Total liabilities and stockholders' equity S 84,973 S 55,311
</TABLE>

DYNAMIC MATERIALS CORPORATION & SUBSIDIARY

FOR THE YEARS ENDED DECEMBER 31, 2006 AND 2005

(unaudited)



<TABLE>

<CAPTION>
2006 2005
CASH FLOWS FROM OPERATING ACTIVITIES:
<S> <C> <C>
Net income S 20,764 s 10,372
Adjustments to reconcile net income to net cash
provided by operating activities -
Income from discontinued operations, net of tax (1,497) -
Depreciation 1,369 1,527
Amortization of capitalized debt issuance costs 50 41
Stock-based compensation 660 -
Provision for deferred income taxes 2,115 (1,431)
Tax benefit related to stock options - 3,728
Change in working capital, net (6,904) (2,599)
Net cash flows provided by operating activities 16,557 11,638
CASH FLOWS FROM INVESTING ACTIVITIES:
Acquisition of property, plant and equipment (8,650) (2,848)
Investment in marketable securities - (1,950)
Sale of marketable securities 1,950 -
Loan to related party (1,206) -
Repayment on loan to related party 1,206 -
Change in other non-current assets 290 288
Payment received on other receivables related to discontinued
operations 576 1,016
Cash flows provided by investing activities of discontinued
operations 3,089 -
Net cash flows used in investing activities (2,745) (3,494)
CASH FLOWS FROM FINANCING ACTIVITIES:
Repayments on lines of credit, net (48) (3,291)
Payments on long-term debt (2,084) (1,818)
Payment of dividends (1,766) (1,155)
Net proceeds from issuance of common stock 585 1,555
Tax benefit related to stock options 1,154
Other cash flows from financing activities (19) 47
Net cash flows used in financing activities (2,178) (4,662)
EFFECTS OF EXCHANGE RATES ON CASH 489 (123)
NET INCREASE IN CASH AND CASH EQUIVALENTS 12,123 3,359
CASH AND CASH EQUIVALENTS, beginning of the period 5,763 2,404
CASH AND CASH EQUIVALENTS, end of the period $ 17,886 $ 5,763

</TABLE>



Dynamic Materials Corporation (Nasdag: BOOM)
Fourth Quarter 2006 Earnings Conference Call
February 22, 2007
5:00 p.m. ET

CORPORATE PARTICIPANTS
Geoff High
Pfeiffer High Investor Relations - Investor Relations

Yvon Cariou
Dynamic Materials Corp. - President, CEO

Richard Santa
Dynamic Materials Corp. - Vice President, CFO

PRESENTATION

Operator

Good day, ladies and gentlemen, and welcome to the fourth quarter 2006 Dynamic
Materials earnings conference call. [OPERATOR INSTRUCTIONS] I would now like to
turn the presentation over to Mr. Geoff High of Pfeiffer High Investor
Relations. Please proceed, sir.

Thank you, Chantele. Good afternoon, and welcome to Dynamic Materials' fourth
quarter and full year conference call. Presenting on behalf of the Company will
be President and CEO, Yvon Cariou, and Vice President and Chief Financial
Officer, Rick Santa.

I would like to remind everyone, that the matters discussed during this call may
include forward-looking statements that are based on management's estimates,
projections and assumptions as of today's date, and are subject to risks and
uncertainties that are disclosed in Dynamic Materials' filings with the
Securities and Exchange Commission. The company's business is subject to certain
risks that could cause actual results to differ materially from those
anticipated in its forward-looking statements. Dynamic Materials assumes no
obligation to update forward-looking statements that become untrue because of
subsequent events.

A webcast replay of today's call will be available at www.dynamicmaterials.com
after the call. A telephone replay will be made available for 48 hours beginning
approximately two hours after the conclusion of this call. Details for listening
to today's call or webcast are available in today's news release.

With that I will now turn the call over to Yvon Cariou. Yvon, please go ahead.

Yvon Cariou - Dynamic Materials Corp. - President, CEO

Thank you, Geoff.

Fiscal 2006 was another exceptional year at Dynamic Materials. In addition to
posting record revenue and earnings results, we made important progress in our
efforts to position the company for continued growth.

As you read in today's news release we closed the year on an impressive note.
Our fourth quarter performance included the strongest quarterly revenue and
earnings results in the 40-year history of the company.

Q4 benefited from our efforts to complete shipments on the previously announced
$11 million refinery order which we achieved in spite of late metal deliveries
to our production facilities. Our performance in any given quarter is subject to
a range of factors, including mix of products, the markets we serve into, and
the leverage we can exercise in those market. Since we are not selling a



commodity, but rather a customized product, most contracts are subject to
pricing that takes into account a range of issues specific to the order.

Under ideal conditions, such as those experienced in Q4, we are able to achieve
significant revenue growth and correspondingly strong margin performance as Rick
will address later. Order volume during the fourth quarter kept pace with our
shipment levers, and as a result, we ended the year with an all-time high order
backlog of $68.8 million. This is a clear sign of the strong worldwide demand we
continue to experience for our explosion welded plates.

Capital spending within most of the major sector industry sectors we serve,
including oil and gas, remains robust. While energy prices are fluctuated
considerably in recent months, infrastructure expansion within the global oil
and gas sector remains active. Projects designed to increase refining capacity
continue to generate strong order volume at DMC.

Based on review of our hot list, it does not appear this market dynamics will
change in the near to medium term. Capital investments within many of the other
industries we serve, including hydrometallurgy, petro chemicals and aluminum
smelting also remain strong.

As has been widely reported worldwide industrial expansion has placed tension on
certain segments of metal supply chain, and we are not immune to this issue. We

are taking steps to help mitigate supply-related challenges including expanding

our supplier network and managing more of our metal preparation work in house.

In spite of these challenges, we believe fiscal 2007 could be another year of
respectable growth at DMC. We continue to take steps to accommodate our growth
and I'm pleased to report that the capacity expansion program at our Mount
Braddock facility remains on schedule.

In addition, the program to significantly increase capacity at our AMK Welding
business is nearly complete.

The modernization program that we started three years ago at our facilities in
France and Sweden also are proceeding on plan and will continue for the next few
years. Pursuant to this program, we have established a Capex budget of $7.1
million for fiscal 2007, and also intend to spend roughly $5 million remaining
our on our 2006 budget to complete the Mount Braddock expansion.

I now want to turn the call over to Rick Santa who will provide with you some of
the highlights of our financial results. Rick.

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

Thanks, Yvon. Good afternoon, everyone.

The record fourth quarter results Yvon referred to earlier included revenue of
$35.7 million. This was a 54% increase over the same quarter a year ago.

Income from operations was up 87% to $9.7 million from the comparable year-ago
quarter, and net income increased 90% to $6.6 million, or $0.54 per share. You
may have noticed that our fourth quarter gross margin was higher than normal at
41%, which compares to 32% in the fourth quarter last year. The increase is
largely due to favorable terms we negotiated on the $11 million refinery order
shipped during the quarter.

Going forward, we expect the gross margin will normalize at levels comparable to
those reported during the first three quarters of 2006.

From an expense perspective, as a percentage of sales, G&A costs declined to
5.2% from 5.7% in the same period a year ago. The decline is attributable to the
significant increase in fourth quarter 2006 sales.

Selling expenses as a percentage of sales increased to 8.2% from 3.3% in the
fourth quarter last year.

This increase was primarily due to consulting fees and commissions of
approximately $1.650 million paid in connection with the $11 million refinery
order mentioned earlier. Excluding sales commissions and consulting fees selling
expenses were 3% of sales in the 2006 fourth quarter versus 2.9% in the 2005
fourth quarter.

Our income tax rate in the fourth quarter came in at 35% versus 34% in the
fourth quarter last year.

Turning to our balance sheet, cash, restricted cash, and marketable securities
at the end of the year totaled $20.1 million, which compares with $7.7 million

at the end of 2005. We ended the year with working capital of $38.6 million.

Our long-term debts have been reduced to less than $.5 million.



As Yvon noted, we are anticipating that 2007 will be another year of respectable
growth. To quantify that, we are currently expecting that full-year revenue will
increase in the 20% range versus 2006. The tightness we are seeing in the metal
supply chain could result -- could cause first quarter financial results to pull
back to levels that will likely approximate the average results we reported
during the first three quarters of fiscal 2006.

This obviously implies that we expect quarterly results to strengthen during the
balance of the year.

I should note that if we see the tension in the supply chain begin to ease
during the year we do believe the opportunity exists to achieve an even higher
rate of top-line growth during 2007. We obviously will keep you apprised of this
situation as the year progresses. With that, we are now ready to take questions.
Chantele.

QUESTION AND ANSWER

Operator

[OPERATOR INSTRUCTIONS] And your first question comes from the line of Yvonne
Varano of Jefferies. Please proceed, ma'am.

Yvonne Varano - Jefferies & Co. - Analyst

Thank you. I was wondering if could you give us a little more color on which
metals you're seeing the tightness in and where that might be globally.

Yvon Cariou - Dynamic Materials Corp. - President, CEO

Sure, Yvonne. Be happy to do that. First, it's a complex issue. It's not very
simple.

It's fuzzy and foggy, but over the last few years, I guess, we have seen tension
increasing on delivery of various metals, and it started a few years ago, maybe
more with basic steel, then we saw the titanium, aluminum, copper type, and
stainless steel.

I guess today it's more stable. The tighter -- the more tightness we see, I

believe would be the -- in the higher alloys used for the -- of metal used for
base metal for the large oil and refinery petrochemical-type equipment.

Yvonne Varano - Jefferies & Co. - Analyst

Okay. And you talked about increasing your suppliers. Are you just going more
global with that, or who -- is it aluminum, or is it steel, or is it just some
of the higher alloys?

Yvon Cariou - Dynamic Materials Corp. - President, CEO

It's more today the base metal -- the metal that we use for the base in our
clad plates, and a little bit of global, a little bit of local, smaller mills,
but it's clear that a large percent of the higher metal that we use come only
from a very few mills, and there's only so much we can do about that.

Yvonne Varano - Jefferies & Co. - Analyst

Alright. And then just on the G&A expense, which was up a little bit, was that
mostly a function of the higher revenues, and where should we see that trending
throughout '07?

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

Yes. I think the increase in the fourth quarter related somewhat to higher



year-end accruals for incentive compensation. It's clear that the fourth quarter
was the strongest of the year, and the incentive compensation is based upon our
net earnings or pretax earnings.

Yvonne Varano - Jefferies & Co. - Analyst

Okay. So that should probably come down a little for the first three quarters
of the year at least?

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

It could, based upon the comment that the first quarter should be a little bit
slower. As we've talked in the past, for the most part, our administrative G&A
expenses are relatively fixed in nature, with the exception of the incentive
compensation.

But to support the growth that we're enjoying, we are adding a small number of

people during 2007. But again, that shouldn't have a significant impact on the
G&A run rate.

Yvonne Varano - Jefferies & Co. - Analyst

Okay. And then the tax rate, should we be using a 37% in '07?

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

I think the guidance remains 37% to 38%, and we finished the year just above
37%, and the way -- the weighting of -- the tax rate is affected somewhat by the
weighting of sales between European sales and U.S. sales, the tax rates in
Europe are a little bit less than the U.S. We'll work hard to keep it at that
37%, but that can be slightly higher.

Yvonne Varano - Jefferies & Co. - Analyst

Okay. Terrific. Thanks very much.

Operator

And your next question comes from the line of James Bank of Sidoti & Company.
Please proceed, sir.

James Bank - Sidoti & Company - Analyst

Hi, good afternoon.

Yvon Cariou - Dynamic Materials Corp. - President, CEO

Good afternoon.

James Bank - Sidoti & Company - Analyst

Just -- sorry this is more or less following Rick Santa's comments, his
prepared comments in terms of the margin run rates. I'm not trying to beat a
dead horse. Rick, if you could just clarify, you thought on average of what you
did last year in terms of cost of goods sold to sales and selling expense of G&A
to sales is what we should see into '07, so we won't see that drastic expansion
again in '07 that we saw in '06 versus what we saw in '05?



Richard Santa - Dynamic Materials Corp. - Vice President, CFO

That is the case. Yes. We indicated we would expect going forward the rate would
be more comparable to the average for the first three quarters of the year.

James Bank - Sidoti & Company - Analyst

Okay. Great. In your press release you mentioned order backlog up slightly from
what you mentioned when you released the third quarter. Can you comment on where
it is right now? Any new projects that you might have won in January or
February?

Yvon Cariou - Dynamic Materials Corp. - President, CEO

No, we cannot really comment. As we have indicated in the press release and in
the presentation just a few minutes ago, we have what we call a hot list that is
strong and I guess gives us confidence for the coming months.

James Bank - Sidoti & Company - Analyst

Okay. And, Rick, I think your -- I know you guys don't give numerical guidance,
but I think it's pretty good for the first quarter on what we should expect.
Should we see kind of a back-end loaded year, then, if you will? I know, Yvon,
in your comment you said respectable growth. Just wondering if we could get a
little bit more elaboration on what we might be looking at here.

Yvon Cariou - Dynamic Materials Corp. - President, CEO

Again, we indicated in the presentation a few minutes ago 20%.

Top line.
Yvon Cariou - Dynamic Materials Corp. - President, CEO

And that's I guess where we'd like to leave it at for now.

James Bank - Sidoti & Company - Analyst

Okay. All right, fair enough. Anything you might be able to add on guidance for
your AMK division and I guess the five-year contract you have with GE? Anything
happening with that, where we might be able to see further uptake in that sales?

Yvon Cariou - Dynamic Materials Corp. - President, CEO

The contract is in place. We've -- the supply chain around that customer has
experienced some tightness for all kinds of reasons.

We were able to help them a lot during Q4 and to break, and have a good
performance, and we'll see more of that as we go on. The situation is still
active. The contract is in place, and we're working hard to help them.

James Bank - Sidoti & Company - Analyst



Okay. Terrific. And last question. Any -- well you know what, I was just going
to ask, any incremental sales gain from the Mount Braddock, Pennsylvania,
facility, but I guess if you gave your full-year top-line guidance of 20%, I
should still expect the same.

Yvon Cariou - Dynamic Materials Corp. - President, CEO

The project is going forward, the building is complete. We are starting to
install some equipment, and everything looks good there, but, yes, the guidance
is what we gave.

James Bank - Sidoti & Company - Analyst

Okay. Terrific. Thank you.

Operator

And your next question comes from the line of Debra Fiakas of Crystal Equity
Research. Please proceed, ma'am.

Debra Fiakas - Crystal Equity Research - Analyst

Thank you. I wondered if could you describe a little bit more about your
backlog in terms of how long it takes you to work off your backlog, what period
of time does that number represent?

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

It's kind of a fairly wide range. The backlog as we entered the year included
orders relating to a large hydrometallurgy project, and that type of order
sometimes has several months lead time, and then it shifts over a several month
period.

There's other -- each quarter we book some fairly a meaningful number of orders
that can turn around in a given quarter, because they're smaller, and we're able
to acquire the steel and cladding metals from service centers. Historically, if
you look back a few years the backlog for cladding business used to equal
roughly a quarter's worth of sales.

Today, with the strength of the business and the tightness in the supply chain,
the backlog tends to be closer to half a year's worth of sales. But again, some
orders with nine-month lead times and some orders with four-month lead time. At
any given point in time it's a mix of orders that fall between those dates.

Debra Fiakas - Crystal Equity Research - Analyst

Yes. Very good. And I was a little confused, I think, by your comments in the
prepared remarks about capital spending. Did I understand that you still have
some spending to do that dates back to your 2006 budget?

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

That's correct. We had a budget for 2006 in the range of $14 million, and the
biggest portion of that budget related to a $10 million expansion of our Mount
Braddock facility. The building is complete. Some of the equipment has been
delivered.

The remaining equipment will be delivered during Q1 and Q2, and we've made
progress payments against that equipment. We'll continue to make progress
payments as the equipment is built and installed. So there's roughly $5 million
of that $14 million that carries over to 2007 from the cash spending standpoint.



Debra Fiakas - Crystal Equity Research - Analyst

I see. And so the -- I was looking at your cash flows from investing
activities. You just were not able to get the entire project completed before
the end of the calendar year.

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

Yes, and everything is on schedule, as Yvon indicated, but some of the pieces
of equipment take a few months to build out.

Debra Fiakas - Crystal Equity Research - Analyst

Okay. Very good. Thank you.

Yvon Cariou - Dynamic Materials Corp. - President, CEO

Yes, that was the plan all along to complete the project by the end of Q2 of
'07.

Debra Fiakas - Crystal Equity Research - Analyst

Okay. Very good. Thank you.

Operator

[OPERATOR INSTRUCTIONS] And your next question comes from the line of Bob
Johnson of Satuit Capital. Please proceed, sir.

Bob Johnson - Satuit Capital - Analyst

Rick, I have a follow-up question to the answer that you gave to Debra about
backlog. I inferred from the way that you responded that it's likely that the
great bulk of the $68 million would be delivered during this calendar year, and
the question that I have relates to the very large number of super giant capital
expenditure programs that have been announced both in the refinery sector as
well as the hard metal sector.

Now, some of these obviously won't get physically built for perhaps a year to 12
or even 24 months in some of the large ones. But my question is that given some
of the constraints that you're alluding to in the supply chain, at what point
would you expect to see perhaps multi-year orders in advance? Because it would
sound -- or looks to me at some point out in the one, two, or three-year period,
that there will be a confluence of demand, and even with your expansion, you
would have a problem meeting all of that demand, and some of those people are
going to want to have a preference in terms of place in the line.

If you could just flesh that out a little bit.

Yvon Cariou - Dynamic Materials Corp. - President, CEO

Yes, let me share here with Rick, maybe if you allow me, it's a pertinent
question. We do not typically receive a multi-year order in any case, by the
time a plant is designed and it comes procurement day, we receive an order, and
typically, it could be a year in advance before delivery. But, yes, there is a
confluence of large capital projects.

There has been for a couple of years, and it seems to want to continue. So, it's
possible that some of those capital projects do not find enough resources, and



it's not only the metal, it's not only us cladding the metal, it could also be
the fabricators fabricating the metals and the engineering company that is
designing all of that.

I think we are already under that mode, and it's kind of healthy for our
business.

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

If we take a step back in terms of the decision to expand this facility in
Mount Braddock, when we completed our capital budget for 2006 in October of
2005, we didn't we didn't initially plan for that expansion project, but as the
business became stronger during the following two or three months in January of
2006, we said we've got to move, we need to bring new capacity on stream.

If things are such that we do receive a number of large orders in advance and it
turns out that we're challenged from a capacity standpoint going forward, we
welcome the opportunity to address that challenge.

Bob Johnson - Satuit Capital - Analyst

Do you have the capacity or the physical space to continue increasing at
Braddock beyond the present plan?

Yvon Cariou - Dynamic Materials Corp. - President, CEO

That's not a major issue at all.

Bob Johnson - Satuit Capital - Analyst

Okay, fine. Nice problems to wrestle with. Congratulations on a great quarter.

Yvon Cariou - Dynamic Materials Corp. - President, CEO

Thank you very much.

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

Thank you.

Operator

And your next question comes from the line of Matt McGeary of Sentinel Asset
Management. Please proceed, sir.

Matt McGeary - Sentinel Asset Management - Analyst

Hi, good afternoon. I apologize, I got bumped off the call. Could you just
repeat any -- it sounded like you gave maybe a little bit of guidance for the
first quarter.

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

We did. We indicated that the tightness we are seeing in the metal supply chain
could cause first quarter financial results to pull back to levels that will
likely approximate the average results that we reported during the first three
quarters of fiscal 2006.



And that, in turn, implies that we expect quarterly results to strengthen during
the balance of 2007.

Matt McGeary - Sentinel Asset Management - Analyst

Okay. So from a margin performance you're talking about, you expect that first
quarter to look like the average levels seen in the first three-quarters of
2006, 1s that correct?

Richard Santa - Dynamic Materials Corp. - Vice President, CFO
Yes.
Matt McGeary - Sentinel Asset Management - Analyst

That's like 25%, 26% operating margin type numbers? Ballpark.

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

If that's how the math works out. Yes, in the first three quarters, yes, we
were at -- yes, that's right, we were at 25.5% in Q1, 28.2% in Q2, and 24.7% in
Q3, so when you weigh those, that certainly sounds --

Matt McGeary - Sentinel Asset Management - Analyst

I know you're not giving guidance, but as you look out through the back three
quarters of 2007, there's potential that that margin performance could improve
from those levels?

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

Yes, and again, we would expect sales to improve, and with a large portion of
our fixed manufacturing overhead, G&A expense and selling expenses being fixed
in nature we always benefit from those three points of leverage, as sales are
increasing.

Matt McGeary - Sentinel Asset Management - Analyst

Right. Yes. Okay. So if you do -- yes, okay.

So it looks like -- so it looks like your earnings growth ought to be in excess
of 20 -- in excess of this sales growth, I would imagine. I don't want to put

words in your mouth, but that is what it looks like. Okay. Thanks, guys. Good
job.

Richard Santa - Dynamic Materials Corp. - Vice President, CFO

Thank you.

Operator

Thank you. And there are no more questions in queue, and I'd like to turn the
call back over to Mr. Yvon Cariou, for closing remarks. Please proceed, sir.



Yvon Cariou - Dynamic Materials Corp. - President, CEO

Thank you, Chantele. We obviously are very encouraged by our many successes
during the past year.

Our achievements would not have been possible without the continued commitment
of everyone on the DMC team. I want to thank our board of directors for their
continued guidance and our shareholders for their support of the company. We
believe fiscal 2007 will be another eventful year for DMC, and we are encouraged
by our prospects for continued growth and success.

We look forward to keeping you abreast of our achievements. Until next time,
please take care.

Operator

Thank you for attending today's conference. This concludes the presentation.
You may now disconnect. Good day.



